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How the Value Congruence Influences the Attitude of Online Customers?

—The Mediating Effects of Customers Brand Affect Engagement
WANG Lin-lin, HE Jia-xun, HUANG Hai-yang
(Faculty of Economics and Management, East China Normal University, Shanghai 200241, China)

Abstract: The construct of value congruence is based on the theory of “self-congruence” , but few studies have analyzed its im-
pact on customer behavior intention. In the digital era, with the popularity of social media, the role of customer participation in the
co-creation value of enterprises is becoming more and more obvious. So this study, based on the online background, adopts the con-
struct of brand affect engagement to explore how value congruence affects the self-brand connection (SBC) and word-of-mouth
(WOM). The results indicate; value congruence has significant direct positive effects on customers’ brand affect engagement; brand
affect engagement has fully mediating effect on the relationships between value congruence and self-brand connection or word-of-
mouth; the effect of value congruence is mainly reflected in the value congruence of self-transcendence.
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YU 1] 25 7 A T O T 3 0 PG A o LA ke R BB S T B AT — 5 TR T
TR 444 LA B 7 T 8 5 B U O 0 5 1 S SRR TR A R SR AR B UG 6 7 K X1 T L L
A — EAB S R AEE (Do not Be Evil) ™, FRATRAE 8%, 4 5 5 b fn /) — %, w DL S7 404 1 4 f
B, TS 2 i AR (B UK 0l 2 75 T 7 77 A S5 0 A (B UL J2: A7 P WL A0 (L2 A T 48 R Y
SEOHEAL B0 1 O 50 S O S ) T A B S R R T S S R 4 N (T AR — B
Wb A AT A T BE FE AL 82N WA R IR A < TR T SR S T A A S R LA
TR AR P RGN B A AR TR AT R X RN — BT, R 2 F
W Bl 3 (B 0L B (O — B A S 0 2 5 A, T S AR, A L2008 4F i [ 3 ) it 35 e 4 L 5 .
I O R, B 158 G A0 4% ) R T VB 5 BB I R L T MO S S A S 5 e Y
BRI BLATT 5 L S2BR L AR i R S AR B % P S 5 T O S S A i R AE R
N, 9] 40 T A e D U At — % AT L A P 3k L2 B i L T e X
5] % T AR SC B SE )R, 76 K7 AR AR 0 2 35 600 (80 005 5 B A (0 00— S0P X 7 4 Dt 2 245 2 75 4 5%
) 7 G o ) M BB 2 A4 7

AXETARIES B0t 78 4 5 P 00— BP0 R 2, R 5 M X B 2 AT S 2 ) £ 5 A
JH AE B4 BFFE o, Zhang 1 Bloemer (2008 ) ) HF 58 T i S { WL — E P ( Value Congruence ) %14 2 % - IR
%5 R 2R B S R T, 495 5 S B 0 — B0 X 6 2R R 0 O B 2 B L (B 0 M AT I BOR I
DA K R ) B 3 A IE 1) 5% 00 o fEL SR b 3 ek SOk B, 3R AT % BT G T A (R O — B 1 5
SR RIF FEAR 20 | A S B A FRBF S 9 o A BR 70 B A AR B 25 4 S IR 5 132 T, % 2 5 4l 3]
1 5 B0 77 P BOK B B 2 L Ji5 % 2 5 ( Participation ) 1 Jif % %5 A (Involvement ) #5554 3K 47 45 56 , 5 98 LA Josg
%y A TR % Fil A ( Customer Engagement ) & 18 5 % 3¢ 5 47 2 A, 0% ot (i B B0 G 38 5 % 0, 5 b
Gt A P AR DA SR A S B MR TR S AT, R IR Al R 2 R DG 1 A B
Je IR M8 9 €138 Y o Brodie il Hollebeek (2011) ™ & fIF 5 r 4 th e 6 f {1 2 I8 % il A 47 4y A9 B3 SRl
Mustak % (2013) ) 7 £33 [0 it — 254 H 76 O (8 26 0 ) 13 & o 0 % AT LA 3o il A AT o0, DAL B 22 19
D5 AT B SEIAE S B A LA A G T LR e (R B SR S A e B R R b
T i R 0 — B0 X B 5 1) P 7 S5 5 T L B TR A

HET DL AT, A SCHUA R0 (D UL — 50 A 6 5 o TRl A 4 A ) ] — A HE R N R AT 4T L IR 5T
oot AR (I L — S5 i 155 S il A B % P L ( 1 3% — MR IBE 4% ) DL R ANTE AT g R E (1 RR) 22 ) g T
BB 5 2R A SCHT ABAG LA R LA B BTHR, 55 — , A SCHE T 1 e — BorE B 5 1A B ML (0 — Bk B R
W T TR ok B LE I e -G R P B I R R A S A A L R OT
gt AR A 0 — B3P 2 o 3 3 2% 2 X T 2 P A1 B A B2 I 77 A R W B =, R A A T A (0 — B
5 TG % i R SRR 22 1) 0 A O 2R R A BT S R SRR A 0 BB BIL , R T I i MR A F T
P A BB
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Kluckhohn (1951) " X4 B WL A 52 SCAS 3 732 AT, 48 H A0 B 00 2 — b 40 S8 s 4 B 6, b 12 A ATD ofe 3
o A0 B B, 2xF ATIIAT 7738 T BOR F AR 25 564 5400 . 5 B (200 ( Brand Values ) 248
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A o FRT A S F 5040 T A2 B B 76 [ 41, Torelli 45 (2012) 7' 3 S5 4 T N 26 4 {8 08 0 2 AF &b



55 4 1) S AT TR, B S A (UL — O e 5 e 7R LR R S 59

AR 2, 3 S F S E TR A0S A R UL T A 5 i A 4 R BE b ELA OT Ak 2 S e A A 1k
TR 5 (2015 ) 3 33 34~ R FUBT ST F W1, b [ 4 iy [ 5 it 5 o ) ol 0 5 7 A0 80 00 D T A7 7E
B F

JU 5 G AIE SO B LN S (O S SR 1 % A 2 R 5, 3 A B T R AT e A SOk T Y
A S g TR AL Sirgy (1982) ' 13 M & 0 1 T 00 20 AT S0 R, 4R 0 T | TR - MUE 4 — 3L
7 B S %S I, A S AL G AF B SRR RS I 5| B 5 AR IR B B R IE S L 2 )5, Sirgy (1985)
B B A TS5 7 T 4 2 1] DU RO R B 2 Rl e R — B B DI R, A TR
BB I AR B TR R R G A 2 ] A DU TR AR B TR AT R,
“ H AL & — M (Self-oncept Congruity ) ” “ B 3 ¥ 2 — B Ik ( Self-image Congruence)” L M “ H & — 4
( Self-congruity/ Self-congruence ) ” 3¢ JLAN A 5 42 T LI B8 e 1 o b B AR (B 00— Bk IE R T B3 — 8
7 BEIE AR AR &

AT BF 5 X it R AP 00— B0 (0 BIF 5 3243 o P R A0 RS S0 A7, P B R A T R E T S
7] A E BT B (B VL DC B, 75 BT 5T P Ao 0 5% TS A W5 4 U (LR 75— B, M X B TR 4 4
ON BAT R S 2 AR B P AR S AL T A R A R A 0 2 B0 A (R OR U I S e Y 2
SV 5 B UL 5 A A (W R 7 LA — SO, AT B % 0 1T B A G R O 7 A B o A
21003 ok o [ A S kAR B B P R R VR — S P RS S R AR AL ST T e
8 B AT, LA o A 3 W AR 4 1 e — B R G T 1 TR - A T — BOME B TR, X T 2
LA (R UL — S5 BT 9 30 e/ DR AP AR S 63 Y 2 5 0 9 2 75 VS E A AN IR 0 A o 2 o 11 R — 3K
0 SC R B, AR SCOXT i AR 00— 0P B9 TR RE R0 B S A U5 R ) G S — i R A A
WL 22 ¥ 4 A B P (o DC AR ) 7

(Z) %E &SRR

UL BE4E il A (Engagement) ” f A5 2075 B R [7) 2 BH 80 56 T, HL AN E0R O B L H SUT S RIS B R 45 4 45
S, (E R EL A A A 0 BF S W KT 83 Van Doorn 45 (2010) PV 85 — B T UK Bl A AT N
(CEB) " (R4 & ok 26 3K I % 76 9 35 2 4P 1945 J . Van Doorn %5 (2010) ' {1 fF 5830 W T il % bk A 45 o
(CEB) ” 5 SR 5 3% 3, SR A AT BF 28 7588 HOBR T 3048 iR &, IR T & & CEB f 32, T
L H X B % il A A AT A £ B — 4 B E AT 5T Brodie il Hollebeek (2011) ™' ZE T 53 4 H ] 44 {8 J2: st
R AAT o 0 S LR

IR 45 5 22 S RS B (G TN g |, I 2% b 2 ok 0T Al 2k 3h i 0 K 3%, o R A S A0 M B4 3L 1)
#%  Brodie %5 (2011 ) " il i 5 1k F 5 M\ 0> BRORIAT by 25 2 4 Ji 5 LT )i it A ( Customer Engagement,
CE) , ¥ th CE J& 55 55 sl R 25 M1 G 3 A ¢ 10 22 4k 3 A 2, 40 35 A 80 A5 BRI AT 9 . Brodie 45 (2013) ) %
“ K DL RCRE BE BB RN EAT T R R BT ST, 45 B A £ A A 3 A M A, L T R B A
F9 35 £ 5% 0 3o 2 o Ak T A% 00 5 Hollebeek (2011) “*/ i1 Hollebeek (2011) 7 75 i 9 5 17 i 14 Ha fily b 42 11y
T % i R A ( Customer Brand Engagement, CBE ) ™ (44 & 304 HosE Xk “ & 5 B BL b B 175 458 A
fy 0 LR 25K, AR S 55 W 2 )AL SR RIAT M B B3 CBE 3 & = AN, A 015 72 ( Cognitive
Processing ) J& 15 0 % 15 5 — it W 1. 3l aod A2 o B 56 T 4 B A A8 /AL AN 48 1), 3 %% ( Affection ) J2 45
JiFi 2 5 it e 30 o R v X i B TR R % A R B R R BE ) 0 ( Activation ) S48 L% 5 i W ) 5 A o
BEAINE J1 A 1] 4 (A7 R e i) B0 e 2 T 0 5 S A R R B T S0 A
BFSCH AN 0 5 245 & — IS 35 (B0OF 6) L 045 A vk 28 850K 76 28 0 Bk BE il A B9 BF 5 . Baldus 45
(2015 ) 0 P T AR B3 (BB % ) A LE ShALEY A BB 4R Hh T AR R N R R A BOME R T R T R R %
FAEIIDYESE

B3 2 A1, Dwivedi (2015) 27 i1 Hsieh 25 (2016 ) 4 20 2000 B 2% vh X 51 T T/E fill A (Work Engage-
ment) ™ BBIF 5T LT TS 4 400, Al 4 1 T IR % Al A ( Customer Brand Engagement ) a5 i Bt 61 407 {81 il
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A (Brand Co-creation Engagement) BYHE /S, 614515 7 ( Vigor) . JC A ZE Bk K # ( Dedication ) Fl1 % {3 ( Absorp-
tion) =ANEHE ™ AR LE Hollebeek 24 ) 1 5% it it A (CBE) 8 &, 3L B8 BE RN AN [7] , PR U 52 3L
AR [  Hollebeek %5 (2014) ™/ G T CBE Al 2 7 — 3 91 5 1k U Wk 1 B b7 245 45 0 0 B0 ) G
AR M Dwivedi(ZOlS)[m 1 Hsieh i‘fﬂ£~(2016)[28] F X} CBE il i ( 2 & Vigor, Absorption, Dedica-
tion ) JEE R [ 21410 B Ut B T T AR B AU B L5 b ZE SRR S R L S AR E R MR 55
F G R A% 5 EEF A ( Customer Brand Engagement, CBE ) ¥ JJF % B Bk 3 22 B i &
AL o 1T O AW — D A O BRES M TR RS E 10 I R B 32 A BL2 i, 25 5 2 58 i B R , AR Sk B 25
o L A P B TR A R Ay o R 1 08— B0PE Y A 78 B O AR 3 Hollebeek %5 (2014) 1 B BF 5, A< SCHY
BT 75 it RIS SR R R AR B 5 B AL L A OGO BRAR S OKF S B L Bl AR rh o R R
T 4E R

(=) mEMER—BESEREREERBANXER

FE] A1 Sk X B 25 Rl A B BIF 5 AL A5 T B B R AR R w R AR DL K B Y 45 S . I Gambetti 45
(2012) ' NN E R/ T S5 R 2 Y £ B R 45 T I % B Al A ( Consumer-brand Engagement, CBE )
14 G BE B B PR 2R LA R 22 () B 06 &R, Ok B i BT 26 ( Brand Enacting) J2 75 CBE i3 72 (19 G #E #4 2& . Van
Doorn %5 (2010) " DAJBR % 4> Ml Rl B8 = A J2 0 M) At 1 5% W JB0 % Fil A AT by RORE R , o B 2 T S
S 5 25 A Y DR R A W R AR AT R RS 5 Aol 2 T B X A LR AE Al S R A
b MRS S5 B AR 23 52 e Rl AT O 5 B R TG ST A DR BUIR & T L SO AR T T 2 R W Rl AAT R .
Yang 45 (2016) " 45 45 51 % A4S 500 A8 , 40 BB 5% T i B 7E 28 48 4 Hh i it A ( Brand Social Engage-
ment) Xf 23 F W 55 St 308 R 51T SR 5 R AR T G AER D R R B A WS B A A AR R
(iR N OR Ol A Sl A Sl T = NG < 3 2 L /AN S o [ o L AN SR O i PR N B )
e,

H Bi7 A8 S AE AT 58 IHB 704 B %5 4 A (Involvement) |Jii % 2 5 (Participation ) \Jii % H.3)j (Interactivity ) {f
Ay B i R Tl A R DRI A R ot 2 A 3 0 R A S B A0 18 P B Tl A B B PL, R A S
TR AR A ( Self-efficacy) ™' G FIIAAT T Fflh 32 L SHHL 45  Hsieh 1 Chan(2016) ™ 454 | T e i 2
& ( Self-determination Theory,SDT) 14 & H 25 B i (Implicit Self-esteem Theory ) 3% 4 T i i 2o G 4 {6 1 2
A 1) 0 B 25 A B [] B 0 B8 B AL, Algesheimer %5 (2005 ) 7 % BB (9 1 3% IA 7T ( Self-endorsed )
A LA e SO A it AT A R A R ACRE B L 53 b, 3 B SR S i T R R B A R R IR N TE A TR Y
P Leckie 25 (2016 ) " 5T T 1 3k it B2 38 X JB 7 s R0 AL ) 5% 0 1 PR, 2 B 1 T o ot 2 3k 0 %k Jog
(A H RS SR A 2B TF 18] B9 52 W AR FH o Jahn AT Kunz (2012) 7058 3 BF9E & 90, 76 9 50 2 5 b | Y i %
s B AT AT LR IR B IR ECE DS ANMMER , 5 5 5 X S o,

T A SR A B A B, BT I T A DA U A B I i R A R S PL A (B0 T A
AT TR 1 B A G L T E AR T B N T T e A5 LE R S 23 ROE R4, AR S 5K 45 32 SR AR A
S 0T AR SCIN Ry M AR A B % A P O B M A A0 TR R TR 5 0 R SR A e R R 4 R
JAUTT SRR 7 AR — i Y S R A T A OC T R (R L — B X o R A R e A L H R E
A 2 2 (9 AIF 58 22 AR FE A (B UL — B0, A 8 00— B0 XoF R T A A L A o 88 22 14 S i V7 . Zhang
il Bloemer (2008 ) "' () IF 55 % TR i Rk A7y (10 0L — B4k X J050 5 1) 75 SR VA S 3 14 I 1) 2 R A G TR RE
Sabbir Hl Nazrul (2014 ) "2 % B B % XF 48 47 b 449 A 14 0 — S50k 15 1 5% mi B 2% 1 J R 35 o Malar 2
(2011) " GIE 52 T 9 B Ak 5 5 AR 22 ) B DG R R A I M G L T L B g R, AR S
P& R Bk

HI: B ENER B R EEmPHME & EEE# N,

(M) MmEREERBANPNER

TR AT O 32 S0 B IR O B2 B WF 5 0 G 2% 2 v] AR S BRoul g8 3 i N84T 0, BRIt , 0 3L
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BIF 52 B0 2 A0 15 S N AT R 07 22 1] 6 28 9 B0, 3 At S %0 £ S (Stimulus ) -R ( Response ) #5228 . ] |
HEZETOAEAR, 2 A T B R A0 30 PR 5 0o A (A AT S B0 36 W) 22 308 3o A B A 72 b 1 JOIR 25 A2
k) T R HEAE 64, DAL /R S5 9 S-R OBt fin AL T 78 HILA ( Organism ) 35— 1 A A8 | %725 5 > 1k P9 78
K A At R RS R, A AN A A1 R IR B - LA - SRR (S-0-R Model) IA S 4 S i
W 2 A LR (A ) LR B P (32 R IR A ) B0 PR 3 e AR R A7 SR S I o i (S) Rk A
HLA S B B9 — Fh AMTE 5215, Bagozzi (1986) "7 SN Sk ol 8 BV AN R LA SR sy e, ol i — U0 B 4L &
2RV B B R, 0 AL R T G AR B4 A WL (O) B R A T R e
FF R IR 22 T80 (9 A~ A PR 30 3t R 5 A ™ 32 gt R R 4 A R T L B R R L 5 A, L A
5N 0155 IR (I 1)/ 67 16 17 J) s AT B0 — b 1R 7 bR 2 1 4% R ) T T S — R B s BRI 3
A LA S SR 98 SR B P A AT S S B (R P E S O A A A A B T AT o L I S T ]
R,

T 7 S f8 T 2 T SRR I E 5 B UE 5 1 E O B — S 0 X B 3 — A LR (S) X
J2 DR A T SR A 52 2 P A ST AZ AT BRI, S AT 40 2K R AR A SR 3 R o T S A f —
Tl 57 A i 7 T 9 AN A 00 B A7 At 2 S 530 o T A 16 194 500, 0SSR A A s B 2N W) LA
ST AT B (O, K A R IR A% 5 v T i L RS B (R 3K R X R 5 A A 1R £ 43
KBTI B O 45 0% 5 R 25k % 1 TS 5 R A R AIE 7S SR AT DT IE AR SCRE IR % 1R SR
Tl AR — b A WL (O) R Ay it B 155 JRR A 2 X A1 36 S0 35 54 0 B o JB % 19 52 I8 ( RO A B PR 7 I o
(AT IR SS ) B ANEAT 9 SRE () — 77 T, B RE S A A R £ 11 8, 30 B MR A A K R BB Y T
() 136, F5IE2E [ O M VAT ZE B AR, DT S 4 b = B 1 FR 5 55— T AR O B A R BT O R A
1R i % 06 7 i B 2 s g —

A % — i ML 45 ( Self-brand connection, SBC) J2 4 1§ 4% 7 1 iof K- — i b 300 47 F g L3R Al w2 36 B R 19
P g R S 5 AN A RIE R AT UCE, BN T 2 i R T — B, T
TE BT 1 T~ R 455 o PRI, 1T TR — I £ L A (R 00— Bk B — > T 45 SR8 i Hollebeek 45
(2014 ) LR B 1 — i R EBE 235 LA % i R ok B A B8 R T A 1) 465 SR AR R R BB R Tl A E
) SR 13— IR % L PR I, 2% R ) A O — 50 X T R R A B I 1) B, 2% 4 S-O-R B
AT LA T A 2, 21 65T A S R ) 5 R A 05 A A 4 A A O U B R ) 3 i i 2
AR A BT 7 7t 2% i ot 4 2o o 3 A B 2 A R O THDIR 5 ), 032 1 1 0 A 5 T L DT S 4
B FHAZ AT R T A ek TR (NE B ) o3 T DL 1B ad , AR SCHR A ik

H2. RN EN —HMERTESEFRBEAG AR -BRBE LY T2, HE SRR
ANEGRENEN -SR-S EBEL R LI AR,

15 4% 35 ( Word-of-Mouth , WOM ) — ¥ 5 S —Fh Al Bl 4k 04 10 3K 32 W47 8, 3K R AT S 2 A 7 i &%
Z IRV HEAT IO 6 T 7 b S s 55 45 58 JFE B T A AR, b S A 45 T LR AR T {5 B 4% i A, 3
TSk B £ 9 R TR, R A SR TR S 1 R A — T O X M A R R )
FORFRA AL BERIAT A 1 A 3% BTVE A — Siovk . Sirgy 45 (1997 ) 3 2 SCIEAIF 5 & BB % 1 3 M & — Sk g 0%
7 A TSI G 5 TR SR TIT B DB o MR £ £ AR R D AL % S 4T 0 O Kim £ (2001) T B RF5E & BRI
B T T 0 T SR A 500 B 19 TR AR — A SRR B R AR 4, DA T AT 32 R R 2 A U Y
1A 476 I R SR AT S o 3 T L B0 3, 205 45 T TR 5 A (O — 500 5 o Gl AL I T 532 6 £ 41 35 %
S-O-R AL, 4 J55 % S J0 1) HE — 5 B A 5 RN (B 0R5 11 8 9 A2 0 (R0 RS P 380 ) 3¢ o ) i 2 1.k Jt
B0 % G R B S b B AT 2 B R OO DR A ) L O 51 & 1 T BB AR AT (AT W RRE) o i e, AR
SCHR AR B

H3: B M EN SN AL RE R SRR OB EE A YW T2, AR R RAE R
MM EN B o mEEER TR AMEA,
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SRS B B L
=, IRTE

(—) M am R 43

S5 1 0 A 00 4 %, B . AR
BRTLEH0 R AR E gy P PBRAN G
ORG24k 3 5 3% B Facebook | Twitter | o gsemy P N pyap—"
LinkedIn %54k 38 80 P AT RF 5, 0 65 T o F 0 P ke g, Lk ~
R A AT IR 53 5 L o B 2 £ H3M AR
201644 1 % 15 1) (201 S o RS R TP 5 R e TN N e
BRFEAR ) L A5 J AN e R B3l 4 TR —, Hl o
%81 6% ; T BB F s s a1 | PR ARSI on
DR R N A L A T 21 mamms

W75 5, B HUE R P R R 2 I B X A A A B
PR A BE S ERE X

(Z) IEEITSTENE

A SC SR FH VA [7) 35 00 7 2 HE AT RS o IR0 4 2 A0 S =40 05— s 4 S it it P R 5 o A0 {1 00 4 7 B 5
R UL R B 5 T 3% R (D 0 B IBEEL , I o B R (00 B A A B U R T A o 55 0 43 2 X
i R | 1 e~ I 5 R 1 R R O AR R R G 9 R B | e A A R R A4, 3 SR Bl
1 ( Back-tanslation ) {1y 77 20 b B0 , A IF 15 9 SC 50 A0 — B0ME 55 = 30 40 95 R B X HE B AR IS LR BE T A
EINEE R LS IesilE N

HLpR M, 3R TR Schwartz (/) A 2 #8004 2 7 fL B A (Lindeman 1 Verkasalo (2005) ") k1041
T 43 90 S 00 B 5 AR 0L 2 5 2 19 A B W Schwartz Fil Boehnke (2014) 7 1 A 238 F 4 E V0 HE 42
A5 DU K B 4E 43 5F ( Conservation ) | H 3 42 J| ( Self-enhancement ) | JT it ( Openness ) 1 H F i## #k ( Self-
transcendence ) o 75 7% 3C H X T i R (U0 — B0 60 00 4 T2 1125 IR Sirgy (1982) 7 M (B W — 500k = 1A
71 B0~ o5t LAY RO 1, 222 3 A 4 {0/ DN 0 20 2 5 ot A B 0 £ 00— B0 o £ T B A, 3R AT X
ONFIEFT ST AR — BOVE =7 108 9% 35 0 (00 — 5 B (B0 00 1 o 32 2 5 3 10 e o {E G, i 90 3% 5 0
7% B 1 (O — B

T it W1 T A B 0 2 SR Hollebeek 45 (2014) W) JF % 351, by 4 /A 900 15 25 A%, 40 24 3 Y xx (i
) B BN SRR E 1 R B P o SRR B AR e T xx A IR IR B A o 1R TR
A BE” X TR - A I 45 B ) Escalas (2004) 7, Jf: 2 #8 Hollebeek % (2014) ' i flF 55 i % 1 )
I, P ER T 3ANIIIR A0 A R e T IR — AN BRI TN R U TRE S [ O RS A A A IBESS X
IR I 45k 11 TUSKE] 45 (2013) ' BOBFSE, AL FR2AN N0 , 4 3 2 1) DA B A3 30 Fo £ By e L7
2 1] HA AT AL D5 1 RO A 20007 o [0 I 6 00 o R 3 7 5 A0 o 42 T 2 O EA T 00 A

DA 0 2 B 2 S T i R AT, P L R ARSI FER AR S T H b
A A R R A ST AN S B RS YR SR A T A DI B 5 3 12 R YR S 158 W A R b B

(=) AEHAREHEKE

AR AR 22 9 7 s AT VR 2, W 2 ROk 1 T b A w S A L 5 9 6 2K 3 R [ i
TF0) 3 o 5 G 1) 35 9 0 5 5 300 ek ™ 5 B ' T 3 1 I 4 R 4 T 0 B0 — 5 ) 2 i o DR g 190 4% 90 5 [ o ) 44 [
R HEAT T B0 B ] B 00 2 R O L R) 3 70 45 TR T VRS I ), W A 2 5 AT A i O A
LS 5 BB A B4 5 1) 35 o DR 0 TR 1) 3 35 A 77 6 B 2 (L PR B G2 o AR F 9 3L 209 453 17 3 , Xk 7 A5 1 Tl
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BRIE AT BR85S S A I A0 [ 3 (B K 22 0 m) A 25 S AR — RE Y 1) ) AT BB, B
Je B 7 A A 0] A 18643 , A R 8. 0% o M FEA T, B 543, 5% 2P (556. 5% 5 AF- % J5 1T, 1824 % 2 [i]
1i35.5% ,25-29% (528.5% ,30-39% (528. 5% , X A~ ] A 45 F AL AF & (2015 4F b [ 4+ 52 i H P AT S iF
FEMA ) 56 Tk S8 H P AR I S5 R R A AT, BRA0 8 LR O B, (582, 5% , Hh20-39 % 1 FH
56.2% , Je v AL AE P R R B AR WA T, FBE H A TT JE LA R 15 60%
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