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Abstract: From the perspective of transaction cost, combined with studies of information systems, this paper investigates how IT
resources of manufacturers influence its contract-based governance and the inhibitory effects on the distributors channel opportunism.
Based on the data collected from manufacturers on site, three conclusions were drawn. First, the more advanced the IT facilities of
manufacturers are, the more it helps to formulate and draft further detailed articles for general contract and contract of unexpected cir-
cumstances. Second, the more IT engineers the manufacturers can provide, the more it helps to formulate and draft further detailed ar-
ticles for general contract and contract of unexpected circumstances. Third, more detailed general contract articles help to effectively
inhibit the opportunism of distributors, but more detailed articles in contract of unexpected circumstances make no contribution to elim-
inate the opportunism of distributors. At last based on the results above, related suggestions on how enterprises can take advantage of
IT resources to improve the contract-based governance efficiency.
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MFEARFAMER i IT B Sk (ITADV) Xt — & [F) 26 3 2 (EXC) /9 il 52 A7 8 19 1E [ 52 ) ( P
<0.05) , M Ak s Hla 45 25008 3235 S M R IT B2 4 SE kPR (ITADV) X B8 A1 i 0 4% 3 il 52 (UEXP)
WA RFRFWE (P <0.05), NIk Hib i Rk g o 7 —J5 i, 1T A B SCRF (ITSPRT) X — i 5 A %%
Fh S WA TE BE WY IE 1M 520 (P <0.001) {B% H2a W75 3808 524 1T A B 32 # (ITSPRT) X 2 4 i
S e A E WERIE R (P <0.001) , KRB H2b SRS S8 e fa , — A 7] 2% skl s X 434 7
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